
 

Navigator Door Pitch Conversation 
 
You are the stranger on the door with a great proposition. 
You must answer the first question with all enthusiasm and 
authority.   
 
Hey I’m ___________ with Sunmint, were conducting a 
survey all of the homeowners in the town to help them 
understand and gain access to state funds created by the 
NJ Clean Energy Mandate.  
 
Have you heard of it? 
 
They are now ready to hear the reason you knocked on their 
door.  Tell them what you are doing in the neighborhood and 
give some details.  
 
No? Ok well the NJ clean energy department created a program 
that provides funding for different renewable energy projects.  
 
Have you seen the solar panels on the poles?  
 
That is one of the projects the funding paid for. 
 
Have you seen the panels on the homes? 
 
 At this point they want to know what’s in it for them.    
 
Yeah so every home that gets approved to switch to solar  
no longer pays the utility company instead they save money by 
using their own.  



 

 
  
 
At this point they want to know How do they get it.  
 
But you just to be the homeowner and use enough energy to 
qualify;  Do you know how many Kilowatts you use?  
 
Not a problem let  set you up with an expert they’ll show you how 
the programs work and see which ones are a good fit.  
 
At that point they will get you qualified and walk you through the 
process to getting a system up and running for you. 
Does that make sense? 
 
When is a good time for you? 
 

 <<<Appointment Walk Down>> 
 

1. Mornings or evenings  
a. (LET them Choose 1) 

2. Tuesday or Wednesday  
a. (the next 2 days) 

3. Okay  
a. (Repeat their choice) 

4. 5 or 7  
a. ( give 2 available times) 

5. Repeat and confirm  


